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Beginning Chinuch With WHY: 
Part 2 of 4 

  
 

4) The next generation will receive little motivation to continue to live a religious life, if 
their parents can’t offer any compelling answers to the WHYs, something the parents 
will be ill-prepared for, since they were never given any explanations for the WHYs. 
Answering today’s generation WHY will help prepare the Torah communities of the 
coming generations to continue to follow the Torah. 
  
People may respond to my statement that children must be told why, when they tell 
them to do what they’re told. “Don’t people, and certainly children, have to do things 
even if they don’t understand them? Should we be raising the next generation to believe 
that they don’t have to do anything unless they understand it? That’s a valid question, 
and requires an analogy to explain it. 
  
Imagine a person who has a highly successful financial advisor. The advisor’s first tip is 
a stock, whose company will receive a major tax break. This will allow them to have an 
advantage over their competitors. The person buys the stock and makes a significant 
profit. 
  
Then the financial advisor suggests buying a certain metal. The largest producer of that 
metal resides in a country about to have a civil war. This will produce a shortage. He 
buys and again makes significant money. 
  
Now imagine, that after a dozen such investments, the advisor tells him to purchase a 
certain stock but, this time, he says that it’s too complex to explain, and that the person 
has to trust him. Most people would trust the advisor, but only because he’s earned the 
trust, built a relationship, and has created a track record. 
  
What if the advisor were to ask the client to trust him with the first piece of advice? Most 
people wouldn’t trust the advisor, and that would be understandable. What if the client 
isn’t sure whether, or not, he made a profit, or he doesn’t understand the currency in 
which he’s been investing. Most probably, trust will not have been earned. 
  
Children are no different. Many of them haven’t had enough of the Mitzvohs explained 
to them, to be expected to trust their Rebbi or Hashem. They don’t know whether 
they’ve made a profit with the previous Mitzvohs they performed. They don’t even 
understand the currency, what the real value of Olam Haboh, of living a life with Torah 
values, such as honesty, loyalty, etc., or of becoming a Tzadik, is worth. 
  
In many cases, parents and Mechanchim think that they have explained the Mitzvohs, 
but the children/students still didn’t really understand them. Who’s to blame isn’t 
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important. What’s important is that they don’t understand why.  More time, patience, and 
entertaining skills (humor and other tricks), are needed to properly explain the Mitzvohs, 
than parents, and Mechanchim, can imagine. 
  
The intent of this analogy is to convey that children aren’t very different from adults. For 
some reason, adults resent their children’s right to ask questions, as if respect, and 
trust, should be given freely, without any track record. Parents believe that giving them 
food, and other privileges, should qualify them as Mavenim in their children’s eyes. It 
doesn’t. Finally, parents, and adults, would like to believe that their relationship with 
their children is as strong as they believe. That’s usually not the case. Parents, and 
Mechanchim, should appreciate that there are no shortcuts, and that in addition to 
explaining WHY, they must also do the Mitzvohs. 
  
Many parents believe that they’re good parents, and will do everything for their children. 
They may even believe that they give their children choices, as often as they 
responsibly can. Nevertheless, this is how some children see their lives, even if they 
aren’t able to articulate their feelings to themselves, and certainly not to anyone else. 
Their parents make all their decisions for them, and even when their children are aware 
that the majority of those decisions are positive, they still see their lives as being 
controlled. Many teenagers resent or, at least, are frustrated, with their lack of control of 
their own lives. While parents shouldn’t give them control of their lives, explaining to 
them why, will help the children believe that many of the decisions made for them would 
also be their choice. 
  
While this may be difficult for some parents to do, they should remember that explaining 
doesn’t mean the topic is open for debate. There’s a way to offer explanations while 
making it clear that the parents aren’t giving them an alternative option (If that’s the 
correct thing to do at that time), and that the topic isn’t open for debate. Parents can call 
me with any questions that they may have in planning how to have those conversations 
with their children. 
  
There will be times when parents, and Mechanchim, won’t have to explain the reasons. 
When they’ve “saved” up “points”, they’ll be able to “get away” without explaining things. 
In those circumstances they can say, “I don’t think that I have an explanation which 
you’ll appreciate at this stage in your life”, or “you may not appreciate anything I say 
because you’re too emotionally invested”. “I was hoping that I’ve saved up some points, 
since I’ve explained to you so often that I do much more than the average 
parent/Mechanech. I hope you’ll be comfortable in trusting me this time.” 
  
However, people should avoid trying to explain anything for which the recipients have 
an agenda, and will “force” them to challenge, and reject, the reason. It’s important to 
explain WHY, at as young an age as possible, and in areas which often become 
agenda based. For example: it’s often too late to properly explain why children 
shouldn’t have smart phones, and internet access, once their friends already have 
them. 
  



 

20 BRIARCLIFF DR. MONSEY, NY 10952      T (845) 371-2760      F (845) 371-2741      INFO@AREIVIM.COM      WWW.AREIVIM.COM  

I’d like to say, specifically, to Mechanchim, that many topics that should be discussed, 
can be discussed, but not in a classroom. Sometimes Mechanchim can, and should, 
say, “that’s a great question but it’ll take too long to answer. Can we talk about it during 
the break?” This will avoid getting a great conversation “hijacked” by the number of 
students who’ve their own agendas. Similarly, if the answer is difficult to explain, say, 
“that’s a great question. Let me think about it for a day or two.” This is a compliment, 
and will increase the chances that the student will be receptive to the answer. 
  
When explaining WHY to anyone, the explanation that’s given, doesn’t necessarily have 
to be the primary reason. Sometimes it’s best to use the most compelling one, because 
the goal of explaining WHY, is to help those to whom you’re explaining how to 
appreciate the Mitzvoh, responsibility, or favor, being discussed. If the primary reason 
won’t motivate them, they shouldn’t be told that reason. Giving a more compelling, but 
true, reason, is different from giving an untrue reason, which is never acceptable. 
  
As the Chinuch stated, the goal is to make the Mitzvohs understandable, and 
appreciated, by those who are exposed to them for the first time. The first time that 
children discuss the internet, or any other such topic, the parents minimal goal should 
be to convey, at least in concept, the risks involved. 
  
Therefore children should be told that they shouldn’t have cell phones, and internet, 
because they may get expelled from school before they graduate. This is a true, and 
compelling, reason, even if it’s not the most important one. (Before offering any 
explanations, parents, and Mechanchim, must consider the direct and ripple reactions to 
those explanations.) 
  

To be continued… 
 

 


